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ABSTRACT

Negotiation and persuasion occurs during the communication process when a
person needs someone else to change. The change may create something new, or
extinguish or modify something that already exists. However, in a criminal case, after
offenders plead guilty and do not put up any defense, they usually persuade judges to
impose a low penalty or suspend an imprisonment execution by submitting petitions
to the court explaining their reasons and necessities to commit crimes. Offenders
intentionally persuade judge through written texts. This is an example of the potential
power of communication.

This research tries to understand what negotiation approach and strategies as
well as persuasion techniques are used to achieve offenders’ goals.

The method of qualitative research with the Hermeneutic approach was chosen
as a ground theory to answer this textual analysis.

Negotiation approaches of Steele et al (1989) were being used as the
framework of the researcher findings. Moreover, negotiation strategies proposed by
Pruitt (1981) were also being used to find the negotiation strategies exercising in
negotiation between offender and judges.

Additionally, Aristotle’s Rhetoric was being used as the key element of the
researcher approach and finding relating to persuasion techmiques depicted in
offenders’ petitions. Aristotle’s rhetorical proofs: ethos, pathos, and logos were
apphed in the study in order to explain the persuasive texts that offenders intend to
use to change in attitudes, belief, values, and behavior of judges.

The finding of this study purported that negotiation approaches and strategies
are used by offenders to negotiate judges to impose a low penally or suspend an

imprisonment execution. Furthermore, afier analyzing petitions, the researcher found
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that both offenders and judges sometimes have their own interests, especially in cases
that offenders committed crimes without viciousness or greed, but they committed the
crime because of some hard and forced situations. Therefore, judges and offenders are
able to negotiate to reach their mutual interest. Importantly, in some cases, if
sentencing high penalty or imprisonment offenders are a danger to society, their
mutual interest might meet.

The result also reveals that the persuasion techniques including ethos, pathos,
and logos are extensively used by the offenders in accordance with their petitions
submitted to the court after they plead guilty. Every statement in their petitions
intends to persuade judges to decrease therr penalties. However, pathos, creating
emotion upon judges, are applied the most. Elaborate discussion as well as the

limitation and recommendation for further studies are also included in this paper.
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